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IRAN BREAKS
U.N. SEALS

Tehran pledgesto

conduct only research

at its nuclear enrichment
facility, but the move

- provokes an immediate

international outcry
- Page 6

'APPLE’S GOOD DAY

‘Brisk fourth quarter
_ iPod sales boost the
~_company’s revenue, the
~ CEO, Steve Jobs, says
at the MacWorld

Katherine Curtis Stethem, sisterin-law of a murdered Seabee,on Germany’s insult to America

“The Feeling of Betrayal’

travesty of justice occurred
last month as Germany quiet-
ly released Mohammed Ali
Hamadi, a Hezbollah terrorist
convicted in the brutal murder of Unit-
ed States Navy Diver Robert Dean
Stethem during the 1985 hijacking of
TWA flight 847. Who can forget the
words of pilot John Testrake, “They have
just shot a passenger. I repeat: They have
just shot a passenger.” Who can forget
the image of a young American being

ColumbiaDean
Admits Taking
Saudi Junket

‘BORDERLINE CORRUPTION'

shoved out of a plane onto the tarmac?
The feeling of betrayal by the Ger-
man government, our supposed ally, is
overwhelming. Commutation of a con-
victed murderer’s sentence is bad
enough, but to grant him safe passage
back to his native country is uncon-
scionable. For 20 years, this family has
had to live with the knowledge that the
other three terrorists associated with
the hijacking remain at large. Ali Atwa,
Hasan Izz-al-Din, and Imad Mughniyah

have, with the assistance of rogue na-
tions, consistently eluded capture.
Hamadi was arrested in 1987 in what
was then West Germany for possession
of liquid explosives in Frankfurt air-
port. Chancellor Kohl denied President
Reagan’s requests for extradition. The
United States was assured, however, of
the strictest of sentences contingent
upon conviction. The trial beganin July
of 1988. The West German government
spent millions of dollars related to se-

Sign of Chane on ecod Avenue.

curity for this trial. They certainly con-
sidered Hezbollah enough of a threat to
spend an exorbitant amount of money
for security. In May of 1989, Hamadi
was found guilty of air piracy and the
murder of Robert Stethem. He was also
found guilty of possession of liquid ex-
plosives in West Germany. This man isa
dangerous criminal. Germany has re-
leased an obvious threat back into the : \
world. Hamadi is in his early 40s; he has i ;
Please see STETHEM, page 10
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LUNCH AT THE FOUR SEASONS

A Journey Fueled by Ambition

By PRANAY GUPTE
Special to the Sun

It took a toy gun costing $1.50, and a
pizza costing a bit more, to get Thomas
Harrison from the Blue Ridge Moun-
tains of Maryland to the steel-and-glass
canyons of Manhattan.

“I still remember overhearing my par-
ents about that toy gun — they didn’t
have the money to buy it for me,” said
the CEO of Omnicom Group's Diversi-
fied Agency Service, the world's largest
holding group of marketing services
companies. “Tt was well past midnight. I
must have been 10 or 11 years old then.
1 told myself then that I would never al-
low myself to be in my parents’ situation
— not being able to afford a little toy
costing $1.50 for their only son, anxious-
ly wondering where the money would
come P

The m{:ldem as much as anything
else, could explain how it was that the
son of Elmer Harrison, a school bus driv-
er in the small Maryland town of Cas-
cade, became an executive with 183
agencies from around the world report-
ing to him.

There was another early incident in
Mr. Harrison's life that may also offer a
clue to his ascent. He was barely 15, and
earned 25 cents a week cleaning his fa-
ther’s bus. He had his heart set on ac-
quiring a 1950 Plymouth that was on
sale for $175. It meant that he'd have to
take extra jobs, including bagging gro-
ceries, to save up. Within a few months,
he walked up to the seller and gave him
700 quarters. The car was his.

“Here I was, a 15-vear-old boy, still a
year away from getting a driver’s license
—but I had a car,” Mr. Harrison said.

Yet another story suggests how Mr.
Harrison built his ambition.

One day, while he was talking with
his mother, Phyllis, as she washed dish-
es, she said to him: “If you don’t become
president, you'll become a millionaire,
But you've got to work hard. You must
become as smart as smart can be.”

She may have said that out of affec-
tion, perhaps even to boost young
Tom’s morale, but the thought lodged
in his mind.

That mind was nourished by a gift
from his parents, who'd offered him a
choice of a go-cart or 27 volumes of the
Encyclopedia Britannica. Tom chose
the encyclopedias. He still has them.

The ethos of his early years was cap-
tured in an essay by one of Mr. Harri-
son’s three children, Michael, who was
then a 10th-grade student. It was an es-
say that deeply moved his siblings,

i . inlv his
mother Pamela. “But no one was more
touched than me,” Mr. Harrison said.

Michael’s essay was titled “From Bag
Boy to CEQ: An Unconventional Path
to Entrepreneurship,”

That path took Mr. Harrison
through West Virginia University,
where his adviser, Richard Sutter, sug-
gested he abandon his doctoral pro-
gram in biochemistry and instead
crack the marketplace.

“I had been a diligent student, so [
was disheartened,” Mr. Harrison said.
“But my professor said he was struck
by my people skills, and that I should
put them to use and earn money.”

Mr. Harrison knew he needed to
make money. His monthly salary was
$333, while the rent on the apartment
he and his wife shared was $255.

One everung r.hey t'elt h.ke havmg a

The agency, Harrison and Star,
fourished.

“Not too many CEOs had my back-
ground, a combination of scientific
knowledge and the experience of hav-
ing been a pharmaceutical salesman,”
Mr. Harrison said. “What set us apart
was that we had a real understanding of
the science behind the marketing of the
health care products. We could craft a
message around the brain of any doctor.

“We understood the DNA of the
brand, the DNA of the consumer, and
the DNA of the manufacturer,” he said.

The agency’s accomplishments came
to the attention of the CEO of the Om-
nicom group, John Wren, who persuad-
ed Mr. Harrison to let him acquire it.
That raised his stature, and he eventu-
ally become CEO of Diversified Agency
Services. Peers praise his collaborative,
transformative management style.

And what does he make of his path?

“I was an average student who used
smarts, instinct, and craft to get to
where 1 am,” Mr. Harrison said. “Of
course, I am exhilarated by the success.
I am happy with where my career has
taken me, but not satisfied.

“T always search for the new idea, a
new issue to address,” Mr. Harrison said.

T was an average
student who used
smarts, instinct, and
craft to get where [ am.’
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The pursuit of new enterprises led
him to recently write a book, “Instinct:
Tapping Your Entrepreneurial DNA To
Achieve Your Business Goals.”

“The book does not ask that every-
one start their own entrepreneurial
venture, but instead do what is geneti-
cally right for them,” Mr. Harrison said.
“I like to encourage people to think
more entrepreneurially even in their
current jobs, to become more success-
ful. I want ‘Instinct’ to provide an intu-
itive roadmap for each individual.”

“No individual is born with a perfect
set of genes and a perfect distribution
of personality traits,” he said. “We all
spend our lives trying to compensate
for what we inherited in the genetic lot-

book, Mr. Harrison often thinks of
where he was born, of Maryland's Blue
Ridge Mountains, and of his journey
to Manhattan.

He often thinks of his parents, too.
They did not live to see his successes.

“But you always hope that they're
seeing my life from somewhere else”
he said.





